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Our story.. =

12 years ago, PitchBook started
with seven people working in

a 200-square-foot, windowless
office. With each new dataset and
feature, from PitchBook Desktop
launched in 2009 to advanced
searches in PitchBook Mobile nine
years later, we’ve expanded and
improved our capabilities. Now
part of Morningstar, PitchBook
tracks every aspect of private
financial markets, with our primary
focus still—as it always will be—our
clients. What would make their
jobs easier? What data would help
them make informed decisions? In
short, how can we best collaborate
to help our clients achieve their
goals, whether in reaching a
specific audience, curating data,
providing insights, or all three?

We offer you PitchBook media to
reach corporate decisionmakers,
PE and VC investors, deal makers
and their advisors through our
unique print and digital platforms.
With more to come...
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Table of Contents

Newsletters

#PitchBook

Dispatches from Disrupt: Ashton Kutcher
dishes on what it takes to make it in Silicon
Valley

Ashtan Kutcher has made a living in comedic roles for
two decades, but he's arguably been just as successful
co-founding the VC firm Sound Ventures

The 40-year-old actor sat down at TechCrunch Disrupt
SF to discuss what he looks for in a pitch, emerging VC
hotspots and the #MeToo movement:

read more

Five editions. 800,000+
subscribers. The top-
performing ad buy in the
deal community

Magazine
Page 10

#PitchBook

Private Market
PlayBook

Private Market
PlayBook

ISMARTER
CITIES

How

a 21sT
%  CENTURY
;_1 MOONSHOT

Featuring key industry
trends, in-depth cover
stories, analyst insights and
more, PitchBook’s magazine
is becoming the go-to
resource for players in the
private markets

Website Dealmakers Column
Page 8 Page 9

Considering an IPO? Start preparing now

SPONSORED

An IPO is a transformational event J

requiring many parts of the pwc

organization to work together. There

) . will be multiple workstreams: draftin
#PpitchBook oue s our w0 : :
the registration statement, preparing and auditing
financial information, legal and tax structuring,
developing the equity story, selecting underwriters,
W veNTuRE casTaL  pRvaTecaurTy Teen nevo providing input into valuation, identifying key investors

and preparing for the roadshow.

c

News & ANalysis swnsveswreass

The better prepared your company is, the more
efficient and less costly the process can be. If you are
thinking about taking your company public in the next
one to two years, then it's time to get started. The
process should begin with a readiness assessment,
followed by a project plan to prepare for the challenges
of being public, not just going public

Stephen Schwarzman on the key 'flaw’
in the private equity job loss study

Outside advisors can be a vital asset during the entire
1PO process. PwC's IPO services approach brings
together an integrated set of solutions to help
companies as they prepare for the public markets.

Click here to learn more, or contact David Ethridge,

US IPO Services Leader, PWC, at
david.a.ethridge@pwe.com

Share

The new and improved News &
Analysis website reaches 300,000+
unigue monthly readers

The place to share your
industry knowledge, expert
insights and thought

Industry Reports
Page 11

#PitchBook

US PE

Middle Market

50+ reports published
annually featuring data

and analysis on fundraising,
dealmaking, exits and more
within the PE, VC and M&A
markets

For all media inquiries please reach out to: mediasales@pitchbook.com

leadership

Custom Content
Page 14

Outlook

#PpitchBook

Showcase your thought
leadership, drive leads and
engage clients with custom
content options built for
every need and budget



The Daily Pitch Newsletter

# PitchBook

The Daily Pitch: VC, PE and M&A

October 31, 2019

Like our newsletter? The data comes from the PitchBook Platform — our data software for VC, PE and
MEA

Industry Industry
average average
Open rate CPM Full reporting

(cost per thousand emails) Full PDF reporting
includes open rates,
impressions and clicks

M =

TODAY'S TOP STORIES

European M&A activity slows as dealmakers
remain cautious amid uncertainty

M&A

3Q 2019

European®

Despite an uptick in deal value in 3Q, thanks to two 800 K+ 4M ema ||s 23X
mega-acquisitions, European M&A activity on a broader B
level has continued its downturn. Trends of note from Subsc”bers sent per Week paSS'aIOng rate

the most recent edition of our European M&A Report
include:
A large and diverse set of investors are pursuing fewer
deals but with substantial sums

- -
Germany's M&A environment remains resilient in the Des ktop VS. M Ob I Ie aUd Ience
face of mounting market uncertainty

Healthcare companies continue to consolidate across
the continent

read it now

B Mobile
share: @ in w f
53%

Desktop

47%

1- Premium Leaderboard (1 available)
460px-120px

2- Skyscraper
160 x 420

3- Square Ad
160 x 160

4- Horizontal Banner (7 available)

460 x 120

5- Dealmakers Column
see page 9
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Newsletter Readership (800K+)

Overall readership by title

MD/Partner : 27.90% | C-level or President : 28.80% | VP, SVP/EVP 14.00% | Manager or Attorney : 10.70%
Analyst/Associate : 7.50% | Founder/Owner : 6.90% | Chairman/Board Member 4.20%

Readership by type

Corporate general - 24%
I-Bank/intermediary - 13%
PE - 1%

Attorney/law firm - 11%

VC - 9%

Service provider - 7%
Limited partner -6%
Accounting/consulting -5%
Debt providers - 5%
Academic - 4%

Corporate development -3%
Startups - 1%

LP GP intermediary - 1%

Other industry players - 1%

Info/analytics firm - 0%
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Newsletter Readership (545K subscribers)

PE, VC, M&A edition readership by title

C-level or President: 24% | Director/MD/Executive: 20% | Partner/Principal: 16% | VP/SVP/EVP: 13%
Associate/Analyst: 8% | Founder: 6% | Manager: 5% | Chairman/Board Member: 4% | Attorney: 2% | Advisor: 2%

Readership by type

Corporate general - 24%

I-Bank/intermediary - 15%

Attorney/law firm - 14%

Service provider - 8%

Limited partner - 8%

PE - 6%
Accounting/consulting - 6%
VC - 6%

Debt providers - 5%

Academic - 4%

Corporate development - 2%
LP GP intermediary - 1%
Other industry players - 1%

Startups - 0%

Info/analytics firm - 0%
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Newsletter Readership (128K subscribers)

VC edition readership by title

C-level or President: 51% | VP/SVP/EVP: 17% | Founder: 12% | Director/MD/Executive: 6% | Partner/Principal: 4%
Chairman/Board Member: 4% | Associate/Analyst: 2% | Manager: 2% | Attorney: 2% | Advisor: 1%

Readership by type

VC - 48%
Corporate general - 23%
Startups - 8%

Academic - 5%

Corporate development - 5%

PE - 3%

Service providers - 3%
I-Bank/intermediary - 2%
Limited partner - 1%

Debt providers - 1%
Accounting/consulting - 1%
Attorney/law firm - 0%

Other industry players - 0%

Info/analytics firm - 0%

LP GP intermediary - 0%
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Newsletter Readership (100K subscribers)

PE edition readership by title
C-level or President: 23% | VP/SVP/EVP: 20% | Director/MD/Executive: 18% | Associate/Analyst: 12%

Partner/Principal: 11% | Chairman/Board Member: 6% | Founder: 5% | Manager: 3% | Advisor: 1% | Attorney: 1%

Readership by type

PE - 38%

Corporate general - 26%

Debt providers - 9%
I-Bank/intermediary - 7%
Service provider - 4%
Accounting/consulting - 3%
Corporate development - 3%
Attorney/law firm - 3%

VC - 2%

Academic - 2%

Limited partner -2%
Other industry players - 1%
LP GP intermediary - 0%

Startups - 0%

Info/analytics firm - 0%
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Newsletter Readership (36K subscribers)

Europe edition readership by title

C-level or President: 27% | Director/MD/Executive: 22% | Partner/Principal: 11% | Associate/Analyst: 8%
Founder: 8% | Chairman/Board Member: 7% | Manager: 7% | VP/SVP/EVP: 7% | Advisor: 2% | Attorney: 1%

Readership by type

Corporate general - 26%
I-Bank/intermediary - 16%
VC -13%

PE - 12%
Accounting/consulting - 6%
Limited partner - 6%
Service providers - 4%
Academics - 4%

Debt providers - 4%

Attorney/law firm - 4%

Corporate development - 2%
LP GP intermediary - 1%
B startups - 1%

Other industry players - 1%

B info/analytics firm - 0%
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Newsletter Ad Rates

Ad Specs & Type 1 week 1 month 1 quarter 1 year
PE, VC and M&A edition

460x120 = Premium leaderboard $4,250 $17,000 $51,000 $204,000
160x420 = Skyscraper $3,200 $12,800 $38,400 $153,600
460x120 = Horizontal banner $3,450 $13,800 $41,400 $165,600
160x160 = Square ad $2,800 $11,200 $33,600 $134,400
VC edition

460x120 = Premium leaderboard $2,400 $9,600 $28,800 $115,200
160x420 = Skyscraper $1,600 $6,400 $19,200 $76,800
460x 120 = Horizontal banner $2,000 $8,000 $24,000 $96,000
160x160 = Square ad $1,200 $4,800 $14,400 $57,600
PE edition

460x120 = Premium leaderboard $1,800 $7,200 $21,600 $86,400
160x420 = Skyscraper $1,200 $4,800 $14,400 $57,600
460x120 = Horizontal banner $1,500 $6,000 $18,000 $72,000
160x160 = Square ad $900 $3,600 $10,800 $43,200

European edition

460x120 = Premium leaderboard $1,800 $7,200 $21,600 $86,400
160x420 = Skyscraper $1,200 $4,800 $14,400 $57,600
460x120 = Horizontal banner $1,500 $6,000 $18,000 $72,000
160x160 = Square ad $900 $3,600 $10,800 $43,200

*All newsletter editions above run daily Monday through Friday
**Vertical advertisements only visible on desktop

Page 10



The Weekend Pitch Newsletter & Ad Rates

* Road-block sponsorship * Runs weekly on Sundays

# PitchBook « 800,000 subscribers

The Weekend Pitch

Prs‘s’:—n’téd’ b;' Aéalth (o]

* 157,300 avg uniqgue opens

There was a lawsuit. There was a hack. There were
boycotts. There were ties to a dangerous, hate-fueled
website that's been linked to a series of horrific civilian
massacres.

This week, several prominent startups made headlines
for all the wrong reasons.

IST(:)%“;S&’ A MESSAGE FROM HEALTH IQ

This is The Weekend Pitch. I'm Kevin Dowd, and you
can reach me at weekend@pitchbook.com. The past
few days were full of controversy for a quartet of pecial rote life insuran . , .

companies that have combined to raise hundreds of Get $3 m'”lon term ||fe Insurance fl‘0m $93/m0
millions in VC and PE backing—and that's one of 11

things you need to know from the past week:

If you run, bike, swim or live a - Hecl’rh ]O
- - - generally active lifestyle, you
could qualify for special rates on life insurance through
Health IQ and save up to 41% per year.

Income $10_2.306+? * Health IQ

Explore coverage options with Health IQ

spec ial rate GET YOUR FREE GUOTE

life insurance

Share: ®m in w f

1 weekend 2 weekends 3 weekends

‘Presented by’ message at top of newsletter
160x420 skyscraper ad (desktop)

460x120 horizonal banner ad

Promotional message (100-word limit)

$6,000 $11,000 $15,000

Page 11



Website Advertising & Ad Rates

* 510,000 monthly pageviews
e 298,000 avg. unique monthly readers
o Category exclusivity

e 25% share of voice

VC, PE and M&A News X O
C pitchbook.cominews =
[ Requesca res wiol| |
‘(PltCh BOOI( PRODUCTS  SOLUTIONS  DATA  NEWS & ANALYSIS ~ ABOUT  BLOG
NeWS 8 AnaIYSiS driven by the PitchBook Platform ‘ ) Q
ALL VENTURE CAPITAL PRIVATE EQUITY M&A TECH EUROPE Ei REPORTS |

INSIGHT RISES

IN THE WEST

Stephen Schwarzman on the key ‘flaw’
in the private equity job loss study

By Eliza Haverstock
October 10, 2019 View comment (1)

The face of private equity, Blackstone chairman and CEQ Stephen Schwarzman, is -
pushing back against the methodology behind a recent study that found leveraged m

1 month 1 quarter 1 year

728x90 leaderboard ad $3,100 $9,300 $37,000

*Website advertising runs on all article pages

Page 12



Dealmakers Column

* Financial thought
leadership column
(200-word limit)

 Top placement in
newsletter

 Upgradable to
full-page ad in
magazine*

Considering an IPO? Start preparing now

organization to work together. There

will be multiple workstreams: drafting

the registration statement, preparing and auditing
financial information, legal and tax structuring,
developing the equity story, selecting underwriters,
providing input into valuation, identifying key investors
and preparing for the roadshow.

SPONSORED

An IPO is a transformational event
requiring many parts of the

The better prepared your company is, the mare
efficient and less costly the process can be. If you are
thinking about taking your company public in the next
one to two years, then it's time to get started. The
process should begin with a readiness assessment,
followed by a project plan to prepare for the challenges
of being public, not just going public.

Outside advisors can be a vital asset during the entire
IPO process. PwC's IPO services approach brings
together an integrated set of solutions to help
companies as they prepare for the public markets.

Click here to learn more, or contact David Ethridge,
US IPO Services Leader, PwC, at
david.a.ethridge@pwc.com.

Share: ® in ¥ f

M&A on the part of established

evolving trends in technology,
Disclosures.

Christopher A. Poggi.

Share: @ in w f

A cycle persist?

ging

s WELLS

FARGO

ent multibillion-dollar
on of RedHat and SAP's

pncern around the

pell as the IPO prospects
corns. However, the

Bd transaction activity

g has not crystallized
hikes by the Federal

ly impact PE firms’
increasing proportion of

-backed companies
First, it will yield

lcond, it could provide
osting overall volume as
ner.

g technologies, namely
gs, the associated

and the necessity of
address increasingly
pntinue to encourage
incumbents.

Click here for more Wells Fargo thought leadership on

dealmaking and more.

This calumn was synthesized from an interview with

1 2

4

Dealmakers Column

$6,500 $12,000

$22,000

*Available for upgrade to a full-page ad in PlayBook +$4,000

Page 13




Private Market PlayBook Magazine

« 20,000 global print 800,000+ digital distribution
distribution via newsletters & website

e Option to send up to 100 + 3,800 avg. digital downloads
copies to your specific
target list

4 PitchBook

3Q2018

Private Market 1 #pitchBook

PlayBook rivate Market
PlayBook

21ST | v-s»'o.{gmxvvv .

~ CENTURY
{ 2 SMARTER
% I v prte e THE EVOLUTION OF

Al LIQUIDITY

Shifting exit strategies for
private market investors
Page 14

Bezos,

Price
Back cover ad $10,000
Spread advertisement $10,000
In-magazine advertisement $7,500

Page 14



PitchBook Industry Reports

e Opportunity to brand e Distribution in
with PitchBook PitchBook’s 800,000+

subscriber newsletter

* 3,500 avg. downloads e PR and social promotion

e 2.3x pass along rate on the PitchBook
channels with your brand

eXreSnsces
N N S N

Price
Company logo on cover + each non-ad page of report $5,000
Full-page ad in report (or on back) $5,000
200-250 word description of your company on either the table of contents

$2,500
or the back page
2 pages of Q&A that position your firm as an industry thought leader $7.500

+ 100-word promotional post

Page 15



PitchBook Industry Reports Calendar

PUBLISH

DATE

1/10/20

1/14/20

1/16/20

1/23/20

1/30/20

2/6/20

2/13/20

2/14/20

2/20/20

2/25/20

2/27/20

3/11/20

3/12/20

3/19/20

Page 16

CLOSE

DATE

12/13/19

12/12/19

12/19/19

12/23/19

12/30/19

1/9/20

1/16/20

1/17/20

1/23/20

1/30/20

1/13/20

2/12/20

2/13/20

2/20/20

REPORT NAME

2019 Annual US PE
Breakdown

4Q 2019 PitchBook-
NVCA Venture
Monitor

2019 Annual
European PE
Breakdown

2019 Annual North
American M&A
Report

2019 Annual
European Venture
Report

2H Global Private
Debt Report

2019 Annual
European M&A
Report

2019 Annual Global
League Tables

2019 Annual Private
Fund Strategies
Report

2H 2019 North
American VC
Valuations Report

2H 2019 European VC
Valuations Report

2019 Annual US PE
Lending League
Tables

2Q 2019 Global Fund
Performance Report

2019 Annual US PE
Middle Market Report

*All dates are preliminary, and are subject to change

PUBLISH

DATE

3/26/20

4/8/20

4/9/20

4/16/20

4/23/20

4/30/20

5/14/20

5/15/20

5/21/20

5/26/20

5/28/20

6/10/20

6/11/20

6/18/20

CLOSE

DATE

2/27/20

3/18/20

3/19/20

3/26/20

3/31/20

4/2/20

4/16/20

4/20/20

4/24/20

4/9/20

4/14/20

5/20/20

5/15/20

5/22/20

REPORT NAME

2H 2019 Real Assets
Report

1Q 2020 PitchBook-
NVCA Venture
Monitor

1Q 2020 US PE
Breakdown

1Q 2020 European
Venture Report

1Q 2020 North
American M&A
Report

1Q 2020 European
PE Breakdown

1Q 2020 European
M&A Report

1Q 2020 Global
League Tables

1Q 2020 Private Fund
Strategies Report

1Q 2020 North
American VC
Valuations Report

1Q 2020 European
VC Valuations Report

1Q 2020 US PE
Lending League
Tables

1Q 2019 Global Fund
Performance Report

1Q 2020 US PE
Middle Market Report



PitchBook Industry Reports Calendar

PUBLISH

DATE

7/9/20

7/10/20

7/16/20

7/23/20

7/30/20

8/6/20

8/13/20

8/14/20

8/20/20

8/25/20

8/27/20

9/1/20

9/9/20

9/10/20

9/17/20

CLOSE

DATE

6/12/20

6/15/20

6/19/20

6/25/20

7/3/20

7/30/20

7/15/20

7/16/20

7/23/20

7/9/20

7/13/20

8/3/20

8/19/20

8/12/20

8/21/20

REPORT NAME

2Q 2020 PitchBook-
NVCA Venture
Monitor

2Q 2020 US PE
Breakdown

2Q 2020 European
Venture Report

2Q 2020 North
American M&A
Report

2Q 2020 European
PE Breakdown

1H 2020 Global
Private Debt Report

2Q 2020 European
M&A Report

2Q 2020 Global
League Tables

2Q 2020 Private
Fund Strategies
Report

2Q 2020 North
American VC
Valuations Report

2Q 2020 European
VC Valuations Report

TH 2020 Real Assets
Report

2Q 2020 US PE
Lending League
Tables

4Q 2019 Global Fund
Performance Report

2Q 2020 US PE
Middle Market Report

*All dates are preliminary, and are subject to change

PUBLISH

DATE

10/8/20

10/9/20

10/15/20

10/22/20

10/29/20

11/12/20

11/13/20

11/19/20

11/24/20

12/1/20

12/8/20

12/9/20

12/10/20

12/17/20

12/18/20

CLOSE

DATE

9/11/20

9/11/20

9/17/20

9/23/20

9/25/20

10/12/20

10/13/20

10/16/20

10/8/20

10/9/20

11/5/20

11/18/20

11/12/20

11/16/20

11/18/20

REPORT NAME

3Q 2020 PitchBook-
NVCA Venture
Monitor

3Q 2020 US PE
Breakdown

3Q 2020 European
Venture Report

3Q 2020 North
American M&A
Report

3Q 2020 European
PE Breakdown

3Q 2020 European
M&A Report

3Q 2020 Global
League Tables

3Q 2020 Private
Fund Strategies
Report

3Q 2020 North
American VC
Valuations Report

3Q 2020 European
VC Valuations Report

2020 US Institutional
Investors Survey

3Q 2020 US PE
Lending League...

3Q 2020 Global Fund
Performance Report

3Q 2020 US PE
Middle Market Report

2020 Annual Global
PE Deal Multiples
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Custom Content

White Papers

¢ Custom designed white label report

¢ Style and branding of client

e Full distribution rights and copyrights

¢ Option to run as a 100-word
promotional post in an applicable
PitchBook newsletter

e Up to 12 pages: $15,000

* Upgrade to 12-20 pages: $25,000

20ﬂ91bugh1bch\amdgﬁmn

i EPRCHBOO

Industry Briefs

¢ Industry or vertical-focused report
Includes:
e 2-4 pages of charts and callouts

¢ 2 pages of client Q&A or Spotlight Py

. Option .to run as a.]OO-Word_ ~U”p35k’";:;7‘;llendsllnvmg'xrmowonrndea{makmg |
promotional post in an applicable
PitchBook newsletter

* $10,000

s @Pitchgook

Ecosystems

¢ Geography focused
Includes:

* 4-6 pages of charts and callouts
PHlLADELPZI-?IZ

¢ 2 pages of client Q&A or Spotlight - o VENTURE REPORT

¢ Option to run as a 100-word
promotional post in an applicable
PitchBook newsletter

* $10,000
Add-ons Price
Additional 2 pages $2,500
Market Map $12,500
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